MPOBJEMBI Y TEPCIIEKTUBBI PA3BUTHSI COTPYTHUYECTBA MEXK/IY CTPAHAMH IOT'0-BOCTOYHOM EBPOIIBI B
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NPUBIICUCHUA HWHHOBALMIT M WHBECTHIMHA I cTaOWIM3allMd M POCTAa SKOHOMMKH, AaKTHBM3ALMH MEXPETHOHAIBHOTO 3KOHOMHYECKOTO
COTPYIHUYECTBA.

CreyeT OTMETHTb, YTO eBPOPEruoH «JloHbOacey» SBISETCS ONHHM U3 KaTalH3aTOPOB IpoIecca YKPaHHCKO-POCCHHCKOTO TPAHCTPaHHIHOTO
corpynHnyectBa. Ha rpammne Ykpamasl m Poccum 3a mocnefnee JecsaTwiieTHe C(OPMHUPOBAICS KOMIUIEKC TEPPHUTOPHAIBHO KOMIAKTHBIX
EBpopernonoB, B 0CHOBE KOTOPBIX JIEXKAT COITIAIICHHS MEKAY PAcHOJIOKEHHBIMH [0 00€ CTOPOHBI TPAHULIB TEPPUTOPUATLHBIMU OPTaHAMHU BIIACTH H
camoynpasieHus. B sTor kommieke, kpome «Crmoboxanmunery (2003), Bxomar espoperuons! «Jlmemp» (2003 r.), «fpocmaBuay (2007r.) u
«donbacc» (2010T.). B TO *e Bpems nanpHeiniee >((heKTHBHOES pa3BUTHE COTPYAHHYECTBA B PAMKaX ITUX EBPOPETHOHOB TPEOYeT BBIPAOOTKU
JCICTBEHHBIX MEXaHHW3MOB (PMHAHCOBOI MOJICPKKM COBMECTHBIX IPOTPaMM M IPOCKTOB. DTOMY HODKHA CIIOCOOCTBOBATH HMIIICMCHTAIHS
noamcanHoro Yxkpanuoit B Hostope 2011 r. [Tpotoxona Ne 3 k Magpuackoii KOHBEHIUH O TPAaHCTPAHHYHOM COTPYAHHUYECTBE, IPEIyCMAaTPHBAIONIETO
CO3J[aHNE M JEATENBHOCTh "OOBCANHEHHIH €BPOPETHOHAIBHOTO COTPYAHMYECTBA" CO CTAaTYCOM IOPHAMYECKOrO JIMIA M MPaBOM Ha COOCTBEHHBIN
OIOIKET.

[Ipurpanudnoe COTPYIHHYECTBO SBISIETCS OMHOM U3 BAaXKHBIX OCOOCHHOCTEH COBPEMEHHBIX MEXIYHAPOJHBIX CBS3€H PETHOHOB,
IIOCKOJIbKY FIMEHHO Ha TpaHUIE IepeceKaloTcss MHOTHE BaKHBIC HPOOJIEMBI TOCYNapCcTB, BKIIOYAs BHEIIHEIOIHTHYECKHE, SKOHOMHUYECKHE,
TyMaHUTapHbIe KOHTAKTHI. [IpurpaHuuHOE COTPYAHHYECTBO TAKXKe IIOMOTaeT YKPEIUIATh HCTOPHUYECKH CIOXKUBILIHECS CBSI3H.
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PE3IOME

JlocimKyroThes TOJIOBHI 0COOIMBOCTI COLIiabHO-eKOHOMIYHOTO PO3BHUTKY €BpOperiony «JloHb6ace» Ta iOro KOHKYpEHTHI IepeBart.
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PE3IOME

Hccnenyrotcs oCHOBHBIE 0COOCHHOCTH COLMAIbHO-3KOHOMHYECKOTO Pa3BHTHS eBpoperroHa «J{oH6ace» n ero KOHKypEHTHBIE PEUMYILECTRa.
KuroueBble ciioBa: EBpopertoH, connanbHO-3KOHOMHUYECKOE PAa3BUTHE, IIPUTPAHUYHOE COTPYAHUYECTBO, KOHKYPEHTHBIC PEUMYIIECTBA, OOIIECTBO.
SUMMARY

The basic features of the socio-economic development of the euroregion "Donbass" and its competitive advantages are investigated.

Keywords: Euroregion, socio-economic development, cross-border cooperation, competitive advantages, society.

BANKRUPTCY LAW AS AN ELEMENT OF MARKET INFRASTRUCTURE
Wojtkowiak G., The Poznan University of Economics, Poland

Introduction

In business literature, both academic and popular, a lot of attention is paid to the process of starting a company as well as to company
management patterns. Similarly, numerous activities of the Polish government together with a number of European programmes focus on providing
support for widely understood entrepreneurship. Commercial initiatives (regardless of the type of entity starting such activity) turn into a driving force
of the economy, promoting innovations, employment and general prosperity.

Establishing a company and company development constitute one of crucial priorities for the majority of countries in the world. Creating good
conditions for business activity is one of the factors of international competition allowing for local markets to become attractive for foreign capital
and to prosper with the use of global resources. Both business academics and practitioners invest a lot of time and effort in developing good
conditions for entrepreneurship to thrive. Their results within this area are very well expressed in the Index of Economic Freedom created by The
Heritage Foundation and The Wall Street Journal. It is a tool for evaluating nations by the means of 10 broad factors of economic freedom, based on
the statistic data delivered by renowned international organisations. The factors include as follows [from Wikipedia and The Heritage Foundation
website]:

1) business freedom — a quantitative measure for assessing the ability to start, operate and close a business corresponding to the general

regulation and effectiveness of trade freedom;

2)  monetary freedom — a combination of a measure of price stability and an assessment of price control mechanisms;

3)  government size/spending — a measure specifying the percentage of government expenditures with respect to the given country’s GDP;

4) fiscal freedom — a measure specifying the tax burden to be complied with in the given country;

5)  property rights — a measure of the ability of individual persons to increase their private property, as enabled by well-defined regulations
duly implemented by the state;

6) investment freedom — a measure specifying to what extent resources can be freely transferred across the country and businesses;

7) financial freedom — a component for assessing the effectiveness of banks and other financial institutions, as well as government control
and state interference in the sector of finances;

8) freedom from corruption — a component for assessing the level of corruption which has a negative impact on economic freedom, as it
generally distorts the economic situation in the country by introducing the feeling of insecurity, instability and uncertainty in market
relations;

9) labour freedom — a measure for assessing legal and regulatory mechanisms present in the given labour market;

10) government in the regulatory process.

© Wojtkowiak G., 2012
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The article focuses on one of the specific factors applied in the Index of Economic Freedom used within the Business Freedom category, i.e. the
ability to close a business. The author aims at defining the reasons for which the ways in which companies are closed, particularly the possibility of
declaring them bankrupt, may have a positive impact on entrepreneurship rates.

The article was prepared on the basis of an overview of the respective literature and available statistic data, as well as on the author’s case-study
research on bankruptcy process management and ongoing research in form of a structured interview, aimed at recognising different patterns of
behaviour adopted by companies in case of permanent crisis in their business activity (including insolvency) or their plan to close the business. The
current stage of the research and particularly lack of established knowledge on the implementation of exit strategies do not yet allow to make any
generalisations; it is however possible to look for some regularities and form respective hypotheses. In his research the author applies the method of
structured interview (in certain cases also document analysis) carried out in selected companies offering economic consulting services and in law
firms providing legal assistance to business entities. The conclusions presented in the course of the discussion have been drawn based on the
deduction method.

At the beginning it is necessary to take a look at the scale of the problem, significance of bankruptcy and other solutions enabling company
liquidation, perceived as an element of market infrastructure. The table below [based on polish Central Statistic Office webpage www.stat.gov.pl]
uses the Polish example to present the number of newly established, closed and bankrupt companies (the conclusions would most probably be similar
even if based on examples of other countries).

Starting and closing businesses, example from Poland
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Number of new and closed companies

2001 | 2002 | 2003 | 2004 | 2005 | 2006 | 2007 | 2008 | 2009 | 2010 | 2011

= Ctarting business 49 146270 958253 519233 520061 507297 302295 033317 954349 656402 005346 087

=——(]osed 158502134 943144 752194 666214 778271 090242 790244 965357 530037 693383 617
Bankruptcy 1674 | 1863 | 1798 | 1116 | 793 576 447 411 691 655 723

The following sections of the article discuss social and market significance of bankruptcy, as well as its role as perceived by entrepreneurs. They
present determinants used for evaluation purposes with respect to effectiveness of bankruptcy and liquidation proceedings.

Social and market impact of bankruptcy

In press and other media a lot is being said about costs of bankruptcy of companies, consequences for local communities, people,
subcontractors; on the other hand nobody discuses the problem of social and market costs connected with the maintenance of organisations which in
fact are in a very poor condition. Rarely an analysis is carried out with respect to the organisational dimension of enterprises for a long time
functioning on the verge of bankruptcy. Typically press articles focus on spectacular actions organised by trade unions or other groups united under
one common threat: lay-offs. We are overloaded with information — numbers representing the costs of governmental recovery plans and analyses
offering hope for the survival of practically ruined state-owned companies. Based on such general picture a simple conclusion can be drawn:
bankruptcy is bad — it leads to significant social damage.

Although it would be difficult to undermine the negative effects of bankruptcy, it is worth to consider a number of positive aspects of closing
down an ineffective company, and to point out what a negative impact an unprofitable organisation and its postponed downfall may have on its
environment.

From the economic point of view the entrepreneur is considered bankrupt when they are no longer able to continue their business activity
independently, without external aid [5, p. 41-54]. Such situation is usually connected with the loss of trust of subcontractors and clients, a significant
drop in financial ratios, inability to meet one’s obligations or to finance current business operations, which eventually paralyses the whole
organisation.

In the legal context bankruptcy results from the respective regulations and depends on court decision. It constitutes a kind of enforced action
aimed at securing the payment of any active debts with the given entity’s assets, acceptable in case of the entity’s insolvency or (exceptionally) over-
indebtedness [B. Prusak, p. 41-54]. Thus, from the legal point of view the concept of bankruptcy should be associated with the proceedings
comprising the implementation of certain procedures (declaring bankruptcy, bankruptcy proceedings etc.), as results from the respective legal acts
specific for the given country.

A number of positive aspects of bankruptcy may be found already in its definitions. A strictly economic, market-based look must lead to the
following cold calculation: if you work ineffectively and you are over-indebted, you will fail; it is an obvious consequence and precondition for the
market mechanisms to work well. The market however does not eliminate badly functioning and hardly managing companies on its own — in fact, it is
supported by the law for the purposes of protecting the given company’s immediate environment against the effects of such operation. For ex ample
Bulgarian insolvency law expresses the principle of equal treatment for all creditors [H. Rajak, p. 170].

One of the authors of the Polish bankruptcy law, Feliks Zedler, suggests that it is not an executive or liquidation law, and thus it is not its role to
lead to company elimination. The Bankruptcy and Restructuring Act regulates the resolution of economic and legal problems of the entrepreneur in
crisis caused by their insolvency or threat of insolvency [F. Zedler, p. 23]. The aim of bankruptcy law is to satisfy the claims of creditors to the
highest extent possible and — when reasonable — to preserve the debtor’s company.

The essence of the bankruptcy and restructuring law should therefore be based on minimising the negative effect of the debtor’s insolvency on
their environment. It needs to be stated then that when carried out effectively, bankruptcy can only be a sign of a well-functioning legal system and
should not be perceived as a necessary evil, especially that according to economists a greater evil would be to allow for a further waste of resources
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by an unprofitable organisation. On the one hand bankruptcy constitutes a remedial measure for excessive ambitions of entrepreneurs who would
otherwise gladly indebt their companies over and over again; on the other hand it is a way of preserving the organisation, its know-how and resources
which in a changed form may be used more effectively in the future.

Bankruptcy, together with its principles and rules, also enables to eliminate the burden of never-ending organisations which year-in year-out
function on the verge of solvency. Internal resistance to changes, willingness to exist no matter the cost, ever increasing egoism of individual persons
and whole structures often make it impossible for an organisation to cut itself off from its failures, in result of which its precious resources are wasted
on a game already lost [“praise of bankruptcies”, p. 29]. Rescue programmes modelled on American bailout plans (the so-called “Section 13”),
constant protection and abolition of debts of unprofitable, ill-managed companies do not bring the desired effect, whereby the indebted companies
which were offered support and protection often slip back into their old habits.

To sum up, if efficient and effective the bankruptcy law:

—  eliminates non-competitive entities;

—  prevents the already ineffective companies from falling into further debts;

—  contributes to limited need for state aid provided as support for ineffective companies;

—  allows for a release of resources owned by companies unable to manage their resources effectively;

—  guarantees an equal and just division of the company assets, while also protecting related, more vulnerable subjects (i.e. employees and

small creditors).

Protection of owners, entrepreneurs

As results from the previous analysis carried out from the economic and legal point of view, bankruptcy and bankruptcy process itself do offer
some positive aspects. The previous discussion however does not refer to another important dimension of bankruptcy, i.e. the social one, affecting all
the institutions affiliated to such company, groups of people and individuals — altogether society. One can easily agree with the statement that
generally bankruptcies have a negative effect on society as a whole. At the same time though it needs to be pointed out that the very individuals that
society is comprised of may sometimes go bankrupt themselves.

An interesting aspect of this discussion may be the bankruptcy of natural persons (persons who are not self-employed and do not run any
business activity), i.e. the so-called consumer bankruptcy [F. Zedler, p. 24]. In some cases households or individual persons who have loans or are
somehow indebted start losing their solvency due to their own actions or independent causes. Taking an action they usually do not manage to improve
their situation because all the money they earn has to be used to pay their debts in arrears, which eventually ends in general sluggishness or even
makes them resort to illegal actions [F. Zedler, p. 25]. In such cases the tool allowing for declaring bankruptcy by over-indebted persons releases them
from their debts and thus liberates one of the production resources, i.e. much more effective work, which in turn gives the indebted persons an
opportunity to come back to economic activity and therefore function normally in it.

This very just idea may be easily reflected in economic activity. Many companies (organisations) often build up living structures whose
characteristics and behavioural patterns are similar to the human ones. A lot of them make mistakes or become over-indebted due to external factors.
Making it possible for an organisation to declare bankruptcy somehow releases it from its debts, thus enabling it to once again mobilise its employees
in new structures and often start the same type of business activity, but in a much more effective way. Even when a company goes into liquidation, its
assets are respectively transferred. A typical example here would be the bankruptcy of the Polish production plant Wagon from the Wielkopolska
region. Its liquidation made it possible to start looking for new investors and more effective managers. This approach constitutes a nearly perfect
example of the fundaments of the resource based view of the firm put in practice.

Respective case studies and structured interviews have shown that the possibility for a company to survive despite its insolvency encourages
entrepreneurs to reveal their economic situation prior to deep crisis. Filing for bankruptcy is related to the (usually higher) level of meeting the claims
of the company creditors.

Representatives of companies which were declared bankrupt as well as their owners point out that they expect the bankruptcy process to offer
them a greater protection from their creditors — which, as previously shown, constitutes one of the distinguishing features of the American legal
system. At the same time even the German legal system (for instance solutions adopted in Poland and many other European countries were based on
the German law) contains a number of regulations the application of which results in suspension of execution against property in the course of
composition proceedings, which does not only contribute to the fair division of the remaining assets, but also allows for the current business activity
to be continued. The wide range of reviews of bankruptcy law and its purposes was presented in ‘History of Insolveny and Bankruptcy from an
International Perspective’ [K. Gratzer, D. Stiefel])

To sum up, if efficient and effective the bankruptcy law gives the owners a chance to:

—  close their business activity and get rid of the “burden” in form of an insolvent entity;

—  upon liquidation, to release the management and company owners from their obligation to negotiate with creditors and divide the company

property;

—  save the company and upon the implementation of the recovery plan to reduce some of its liabilities and rebuild its value (if rationally

possible and consistent with the creditors’ interests).

Effectiveness of exit strategies

The previous reflections and discussion on the significance of legal regulations adopted with respect to bankruptcy may further be supplemented
with the role played by the regulations supporting other scenarios for the implementation of exit strategies by entrepreneurs. Possible business failures
do not always end in insolvency. In such situation entrepreneurs must consider and evaluate options for their company closing and liquidation. As
established in the course of the research, the entrepreneurs paid particular attention to the following:

—  duration of formal liquidation proceedings (for example in Poland the minimum liquidation period of limited liability company is longer

than six months);

- number of formal actions that need to be taken (respective declarations, announcements, deregistration documents, etc.);

—  taxes and administrative costs (e.g. costs of inventory report prepared upon company liquidation);

—  other costs (such as redundancy payments or archiving costs).

The Index of Economic Freedom: Business Freedom mentioned at the beginning of the article is built on 10 factors, with all of them equally
weighted, based on the data from the World Bank’s Doing Business report. Among others they include as follows [from The Heritage Foundation
website]:

—  closing a business — time (years);

—  closing a business — cost (% of estate); and

—  closing a business — recovery rate (cents on the dollar).

These factors are to a significant degree compatible with the conclusions of the research. Entrepreneurs are willing to take risk, but at the same
time expect support when something goes wrong [compare: 1. Hashi, p. 6]. They tend to evaluate the attractiveness of the given market infrastructure
through the prism of bankruptcy law as used in practice, its effectiveness not only in protecting their own interests in case when their subcontractors
lose their solvency, but also in allowing for their own company restructuring or liquidation in case of failure.

Simultaneously, the research provides material for establishing the goals and objectives of good bankruptcy law. Its procedures should aim at
prompt elimination of ineffective entities, whereby the procedure itself should establish a well-balanced relation between:

—  maximisation of revenue from the sale of company assets (or income from the continuation of business activity);

—  minimisation of costs of proceedings (including administrative costs and costs of the bankruptcy trustee);

—  minimisation of the duration of proceedings.
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When referring to goals and objectives of well-functioning organisations, three elements need to be considered, i.e. time, costs and quality [see
M. Teale, V. Dispenza, J. Flynn, D. Currie, p. 251]. In case of bankruptcy the quality factor may refer only to the survival of the company declared
bankrupt; this is however a more distant goal to pursue.

Conclusion

Due to restricted time and space the ideas presented hereinabove had to be shortened and simplified. Nevertheless the author would like to
express his hope that this article will contribute to further research and discussion.

The primary role of the law regulating the company bankruptcy process is to protect social interests through the implementation of such rules
and principles on the basis of which creditors may pursue their claims against insolvent debtors, whereby the negative effects of such insolvency may
be minimised. Bankruptcy also aims at providing the legal basis for eliminating ineffective businesses from the market [A. Torbus, p. 30], preventing
their further indebting and in particular for protecting creditors from dishonest debtors. In case of the debtor, bankruptcy also constitutes a method for
reducing their liabilities and releasing themselves from the obligations that they cannot comply with [K. Flaga-Gieruszynska, p. 2].

Effective bankruptcy law is therefore a fixed element of market infrastructure, which is also reflected in the Index of Economic Freedom. From
the point of view of entrepreneurs who start their business activity in the given market, regulations eliminating ineffective entities provide for:

—  reduced risk of cooperation with insolvent subcontractors;

—  fair division of the company assets, preferably at the stage when they are still considerable in size and value (in proportion to liabilities);

—  prompt implementation of liquidation proceedings, which results in reduced costs;

—  the debtor’s company to be rescued and their debts to be restructured (particularly when the bankruptcy occurred independently of the

entrepreneur’s actions).

To sum up, it needs to be stated that similarly to simple mechanisms of starting a business, efficient procedures for its closing may also
contribute to the development of entrepreneurship, i.e. the willingness to translate one’s ideas and concepts into functioning structures. The possibility
of their swift liquidation or restructuring reduces general market risk as well as the risk taken by entrepreneurs, releases resources and shifts them
towards more effective organisations.
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PEKPEAIIHI PECYPCH SIK OCHOBA BIITBOPEHHSI ITPAIIE3JJATHOCTI HACEJIEHHS
Bopo6iioa B.B., actiipanT JloHenbKuil HaIliOHAIBHUN YHIBEPCHTET

AKTyaJbHiCTh AOCTIKeHHsI. B cucTemi JIOACHKMX LIHHOCTEH CHOTOAHI MpiOpHTETHE Micue mocizae 310poB’s. lle He o3nauae, mio
MacITaOHICTh 1 KOMIUIEKCHICTh MOB’S3aHHUX 31 370pOB’IM IIpOOJIEM BifcyBae Ha APYyruil IUIaH iHI IpobieMu. Aje came 370pOB’s SIBISE COOOI0
OJIHY 3 HalBaXXJIMBIIIHX SIKICHUX XapaKTePUCTHK IPale3aaTHOI CHIIH, Bl sIKoi Oe3IocepeHbo 3aJIeKUTh 3MaTHICTh JIFOJHHH JI0 TPYIOBOI AisUIBHOCTI.

3a po3BUTOK LMBIII3AMIl JTIOACTBY JOBOANTBCSA JOPOro IaTWTU. TeXHIYHHWI Iporpec CTBOPUB IEPEIyMOBU JUIS IOMIMPEHHS XBOPOO, sKi
BHHHKAIOTh BiJl HEIOCTATHHOI ()i3MYHOI aKTMBHOCTI, HEPBOBOIO MEPCHANPYKEHHs, 3a0pyAHCHHS MOBITPs Ta IHIIMX CKJIAJOBHX EKOCEPEIOBHINA.
CydvacHi yMOBH Hpalli BU3HAYAI0OTh HEOOXINHICT HEe TUIBKH OLIBII TPHUBAJIOTO BiIIOYHHKY, aje i Mepexomy 0 aKTHBHHX HOTro ()OpM BHKOPHCTaHHS
MPUPOTHUX PECYPCIB 1 yMOB.

3HayHa KUTBKICTH HACENICHHS IIPOXKHMBA€ B MICTaxX, J¢ KOHIEHTPAIs IIKI[UIMBUX PEYOBHH depe3 MOCHICHHS ypOaHizamii Ta iHTeHCHbikarmii
BUPOOHHIITBA y 5-10 pa3iB mepeBHIye IPaHMYHY HOPMY. YMOBH XKHTTS B Cy9aCHOMY MICTi 3 BHCOKOIO KOHIIEHTPALI€IO MiAIPHEMCTB, 3a0pyIHEHOO
aTMoc(eporo, IIyMOM, IHTCHCHBHUM NEPECYBAaHHs TPAHCHOPTHUX 3aCO0iB MiJIBUIIye PH3MK 3aXBOPIOBAHOCTI i 3aTpy/AHSE MPOLEC BiTHOBICHHS CHII
JIOUHH.

Pexpeanist Bifirpae iCTOTHY COLIQIBHO-GKOHOMIYHY POJb Y CYCIUIBHOMY JKHTTI THM, IO caMe BOHa 3a0e3ledye BiTHOBICHHS 310POB’S i
BIAMOYMHOK JroAeH, iX ¢isuuny i mopanpHy peaOimiTamiio. JlfoquHa € HalBaXKIMBILIOI LIHHICTIO B LHMBITI30BaHOMY COLyMi, a HaWIOBHIIIe
3a70BOJEHHS I MOTped — TOJOBHA MeTa OyAb-SKOTO COIiaJbHO-OPIEHTOBAHOIO CYCHiNbCTBA. TypOoTa mpo 30epeKeHHS 1 3MII[HEHHS 3J0POB’S
HacelleHHs1 Mae OyTH B IIEHTpI yBarW COLaJbHOI MOJIITUKH JepKaBH, CTAHOBHUTH il OCHOBY, OCKUJIBKM BHCOKHII IOTEHIlian (i3ndHOi, IyXOBHOI,
TICUXI4HOT 1 pO3yMOBO{ Ai€31aTHOCTI JIO/ICH CITY’KHTb 3aIIOPYKOIO X TIOBHOLIIHHOTO JKHTTS 1 PO3BUTKY CYCITIIECTBA B IiToMy. TOMY MOCHIICHHS yBaru
JIO 3710POB’sl HACEJICHHS MA€ BUKIIIOYHO BaXK/IHBE 3HAYCHHSL.

Amnani3 myoaikaniii. Jocnimkenns asropis B.K. Mamyrosa, O.I. Amomm, T.H. [lementseBoi, M.C. Hynensman, T.B. Aunpocosa, M.M.
Bynarooi, C.€. Capxan, H.I. CokonoBoi, H.B. Yiuenko n0BoasTh, 0 peKpearlis Bixirpae icTOTHy cOLialbHO-eKOHOMIUHY POJIb Y CYCHIIBHOMY
JKUTTI THM, IO caMme BOHA 3a0e3medye BiTHOBICHHs 310poB’s. Lls mpobiema motpebye MOCTIHHOI yBard Ta MOAAIBLIOTO BUBYCHHS, OCKUIBKH Bif
30pOBOI HaMil 3aJISKHUTH JeMorpadidHa CHTyawis KpaiHy, piBeHb TPYJOBOI aKTUBHOCTI HACEJICHHS.

Mera — npoanainizyBati ()akTOpH BIUIMBY Ha BIJTBOPEHHS NpalE3JaTHOCTI HACEIEHHS 3a JOMOMOTOI0 peKpealiiHuX pecypciB JloHenbKoi
obuacri.

B ocTaHHI JeCATWIITTS HE CHOCTEPIraeThCs CTajla TEHACHINS IO 3MEHIICHHS 3aXBOPIOBaHOCTI B Ykpaini. Cimin 3a3Haunty, mo B 2010 pomi
KUIBKICTh XBOpHX B YKpainu Ha 1,2% Hiokde, HiX B 2000 poui. B cepennpomy B Ykpaini B nepion 2000-2010 pokiB KibKIiCTh IIOPIYHO XBOPHX
cknana 32781 tuc. BunaakiB. Haibinpin yacTinmmy 3aXBOPIOBaHHAMH € XBOpOOHU oprauiB auxanus (Oimsm 40% Bif 3aranbHOI KiTbKOCTI), Bif 5 10
10% npuxoauThCs Ha XBOPOOH KPOBOTBOPEHHS, KOXKHI, KICTKOBO-M 5I30Bi TKAHHHH Ta 3aXBOPIOBAHHS, 110 BUKJIMKaHI 30BHIMIHIME (akTopamu. 1-2%
MPUXOAUTHCS Ha XBOPOOM HEPBOBOI CHCTEMH Ta HOBOYTBOPEHHs. IIpM LboMy AMHAaMiKa CTPYKTYpH 3aXBOPIOBAHOCTI 3HAYHO HE 3MIiHIOETBCS.
Hampukiaa, npoaHami3yBaB KiNbKiCTh 3aXBOpIOBaHb B JOHEIbKil 007acTi, MOXKHA CKa3aTH, IO B JOCIIHKYBAHOMY MEPIOAi MaHHN MOKA3HHK
KOJIUBAETHCA B Aiana3oHi Bix 32233 no 33471 Tuc. Bunaakis (puc. 1).
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